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Corporate Colonialism
Private capital has always been deeply interlaced with colonial 
governance. With the sale of Rupert’s Land, for example, the 
Hudson’s Bay Company and CN Rail received millions in dollars and 
acres of land from the Crown as well as the freedom to leverage 
these assets and create more wealth over time. 

At the same time, treaties — interpreted by the Crown as “land 
deals” —  limited communities’ access to land. For instance, instead 
of receiving a lump sum payment (or capital), treaty terms were 
outlined as annuities, rations and parcels of land that would be 
distributed per person or per family. The annuities system also 
limited First Nations’ abilities to save, accrue or invest money 
promised in these agreements.

Banking on the Crown’s duplicity, companies were able to exploit 
this unfair distribution of land and resources, leading  
to the accumulation of intergenerational wealth at the expense  
of First Nations.
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01. 
LAND

Land was the foundation of wealth 
generated by Canadians through  
re-sale and development. But how  
much land was distrbuted with the  
sale of the HBC?

How can we even begin 
to assess the cumulative 
impacts of corporate 
colonialism?

Sociologist Elizabeth Comack has assigned the term  
“corporate colonialism” to the ways in which the Hudson’s 
Bay Company acquired and profited off lands granted by the 
Canadian state through the Deed of Surrender at the expense 
of Indigenous peoples.*

RUPERT’S  
LAND

What Canada Got
1.2 billion acres 
Or approximately 5 million square kilometres, 
at a very minimum
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THIS MAP IS A VISUAL 
INTERPRETATION OF THE DATA

*Elizabeth Comack, “Corporate Colonialism and the ‘Crimes of the Powerful’  
 Committed Against the Indigenous Peoples of Canada.” Critical Criminology  
 26 (2018): 455-471.

This research was done by Elizabeth Boyd under the
supervision of Dr. Ian Mosby at Ryerson University. 

Discrepancies in census data, limited historical documentation
along with generally shoddy and confusing financial accounting
over the years means that it is difficult to calculate exact
numbers when it comes to colonial financial transactions. 

What we share here, provides a glimpse into these numbers, and  
just scratches the surface.
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RESOURCE EXTRACTION
The Hudson’s Bay Oil and Gas 
company played a pivotal role in 
the building of Canada’s oil and 
gas sector. This company was 
sold to Dome Petroleum Ltd.; 
with shares eventually sold to 
Conoco, the multinational oil and 
gas company for $1.68 billion 
USD. Conoco’s operations run by 
BP Canada Energy Co, supporter 
of the Trans Mountain Pipeline 
Expansion today. 

REAL ESTATE
The company established a 
real estate division in July  
1873 that focused solely on 
the selection and sale of lands, 
to potential settlers. An untold 
number of Canadians would 
come to “own” these stolen 
lands.

LAND SALES
HBC lands rarely sold for 
under $10 per acre. In fact, 
in some instances, they 
were able to sell for as high 
as $34 per acre, in part 
because they capitalized  
on the fertile land they 
acquired in the Rupert’s 
Land transfer terms.

In the “Deed of Surrender”,  
in 1869, 7 million acres of land 
were granted to the Hudson’s 
Bay Company. They also received 
$1.5 million and were free to  
leverage these assets to create  
even more wealth over time.

56 million acres

7 million acres
HBC

The “Deed of Surrender” 
from the HBC to the Crown 
marked an economic 
transaction that laid the 
foundation for Canada’s 
geography. 

It represents perhaps the 
single largest land grab in 
the world and a significant 
basis for Canada’s economy 
today.
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02. MONEY

$50  
million

Total estimated annuities paid 
to the Signatories of Treaties 
1-7 (1871-2021) following the 
transfer of Rupert’s Land. Many 
descendents of treaty signatories 
never even saw these funds.

$1.5 million paid out in the “Deed of Surrender”, plus estimated profits 
of $96 million from selling the 7 million acres of land acquired over 50 
years, for additional lands HBC received, in addition to other ventures 
including retail and resource extraction across the prairies.

The value of lands and resources that First Nations 
received vs. companies is difficult to compare because 
the ‘deals’ were formulated and designed so differently. 
While HBC received a lump sum of $1.5 million along with other highly lucrative terms,  
treaty terms were outlined as annuities, rations, and parcels of land that would be  
distributed per person or per family instead. 

Each bag  
represents 
$1 million

Hudson’s Bay  
Company

First  
Nations

$97.5 
million

Railroad  
Companies

$107 
million
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Each bag  
represents 
$1 million

Hudson’s Bay Company Advertisement to  
Settlers, February 1, 1883. The Company Own  
7,000,000 acres in the Great Fertile Belt!  
In reality, the majority of this land was not acquired  
by the company until 1924. 

English Liberal and ConservaTve parTes like Sir Edmund 
Head, Lord Kimberley, Sir Strafford Northcote, and George 
Joachim Goschen.  14

Without a doubt, the Hudson’s Bay Company as a whole 
enormously profited off of the non-monetary terms of the 
Deed of Surrender. The nearly 7 million acres of land they 
were promised was acquired over a 50-year period, allowing 
the company to sell those lands to incoming sedlers at any 
Tme of their choosing, as well as invest in resource 
extracTon across the prairies.  

Frank Tough (1992) has recorded that between 1891 and 
1930, the HBC collected more than one million pounds 
sterling in land sales, and 96 million dollars in overall net 
profits.  However, this is only a fracTon of the total amount 15

the company would earn.  

Beckey Hamilton (2008) has detailed in her work the sale of 
farm lands from a francophone bloc in southwestern 
Saskatchewan. Her research outlines some of the methods 
the HBC used to maximize their profits from the sale of 
acquired lands. For instance, the company would omen 
withhold the most valuable plots—the ones with the most 
desirable soil condiTons or those located near railway 
centres—unTl years later when inflaTon drove profits 
through the roof.   

Hamilton’s data concludes that by the early twenTeth 
century, HBC lands rarely sold for under $10 per acre. In fact, 
in some instances, they were able to sell for as high as $34 
per acre—and remember, these plots were located in rural 
Saskatchewan, not Calgary or Regina.  If the same average 16

numbers Hamilton found were true for all lands the company 
acquired in the Deed of Surrender, the HBC could have 
earned upwards of $70 million (CAD) overTme from land 
sales alone.  17

Galbraith, John S. Hudson’s Bay Company, 1821-1869, University of California Press (1957): 23. 14

 Tough, Frank. Prairie Forum 17, no. 2, 1992: 245. 15

 Hamilton, Beckey R. “The sale of Hudson’s Bay Company farm lands: an example from the Francophone bloc in southwestern 16

Saskatchewan, 1909-1930,” Prairie Perspec1ves 11 (2008): 1-44; See pages 18 and 27 for specifically referenced material.
 $10 per acre x 7 million acres. This esTmate does not account for inflaTon. 17
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Figure 1: Hudson’s Bay Company 
AdverTsement to Sedlers, Feb. 1, 1883, “The 
Company Own 7,000,000 Acres in the Great 

FerTle Belt!” In reality, the majority of this land 
was not acquired by the company unTl 1924 

(See Ross, 1986, for more details). 
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03. Land Sales 

While corporations were allowed to sell land  
at favourable rates, First Nations had 
a rate set that was at least 10x lower. They  
were also only allowed to sell land back to  
the Department of Indian Affairs. While these 
sales were made by First Nations, they were 
often coerced into these transactions.


